
1 Online (with credit card) 

www.icle.org/hb
2 Call (with credit card)  

877-229-4350
3 Fax (with credit card)  

877-229-4351
4 Mail (form with payment)  

ICLE, 1020 Greene St.,  
Ann Arbor, MI 48109-1444

4 Ways to Register
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Phone

Fax

E-mail

Homeward Bound 2016–2017: 
Negotiating the Shopping Center Lease
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Total Amount Due $

Check Check No. Payable to: ICLE

Visa Mastercard Amex Discover

CC No.	 Exp. Date

Signature for CC

Prices guaranteed until 12/01/16. 1Consult your 
Partnership agreement for details. Complete seminar 
policy: www.icle.org/info/seminarpolicies. On-Demand 
Webcast: ICLE Premium Partners and Webcast registrants 
may access the video and materials for three years after 
posting. You will receive instructions on how to access the 
Webcast via e-mail. Cancellation policy: For a full refund, 
notify ICLE by 11/17/16. Registrants who cancel after that 
date will be charged a $25 cancellation fee. No refunds 
will be issued after 11/24/16. No refunds for On-Demand 
Webcast purchases. Persons with disabilities: For special 
arrangements, please contact ICLE no later than seven days 
before the seminar. 

Pricing 

$95 General

$85 Section Member

FREE ICLE Premium Partner1

$85 ICLE Basic Partner

$45 New Lawyer  
	 (0–3 Years in Practice P77400+)
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Viewing Options 

Live in Plymouth
	 The Inn at St. John’s 
	 12/01/16
	 2:00pm–5:00pm

On-Demand  
	 Webcast
	 Available 12/22/16

Homeward Bound Series 2016–2017
Cosponsored by the Real Property Law Section

Negotiating the 
Shopping Center Lease

REGISTER TODAY
www.icle.org/hb  |  877-229-4350

DECEMBER 1, 2016
The Inn at St. John’s, Plymouth



Master the Art of Negotiation
Cosponsored by the Real Property Law Section 
of the State Bar of Michigan

Whether you represent commercial landlords, tenants, or 
both, get critical step-by-step guidance on the mechanics 
of a successful lease negotiation. Experts walk you through 
a mock case study, discuss competing lease provisions, and 
demonstrate an actual negotiation—ultimately concluding in 
a final lease.

Attend and Learn to:

•	 Grasp key economic terms that drive the bottom line 
•	 Identify sample clauses and negotiate revised language 
•	 Implement tried-and-true techniques to improve 

your posturing 
•	 Explore strategies involving an anchor, mid-box, 

and restaurant

REGISTER TODAY www.icle.org/hb  |  877-229-4350

2:00pm Rental Provisions
base rent • floor area measurement • “net” leases • additional rent 
• percentage rent • rent concessions • calculation of rental increases 
• renewal options—calculation of rent

2:50pm Construction Costs
premises, common area, offsite improvements • who performs the 
work? • documenting the store build-out terms • allowances

3:10pm Operating Expenses
Common Area Maintenance (CAM) costs • real estate taxes • insurance 
• utilities • allocation of costs among tenants • premises maintenance costs

4:25pm Hidden Lease Costs
security (security deposits and guaranties) • legal compliance 
obligation • fees (assignment/sublease consent, plan review, 
inspections, environmental) • late payment fees and interest 
• merchants’ association • other shopping center agreements 
(REA/OEA/ECR/declaration) 

4:45pm Questions and Answers

Schedule
Live in Plymouth  12/01/16, 2:00pm–5:00pm
On-Demand Webcast  Available 12/22/16
Level: Basic/Intermediate  |  CLE: 2.5

REAL PROPERTY LAW SECTION

Save $10—Join the Real Property Law Section Today
Save $10 on any ICLE Homeward Bound Series seminar when you join the 
Real Property Law Section. Send your $45 membership fee* to the State Bar 
of Michigan and choose the cosponsoring section fee on registration form.

JOIN TODAY connect.michbar.org/realproperty

*FREE for new bar members for two years, Law Student Section members, and lawyers age 70+.

Homeward Bound  |  Negotiating the Shopping Center Lease

Location: The Inn at St. John’s, 44045 Five Mile Road, Plymouth, MI 48170, 734-414-0600

Contributors

C. Leslie Banas
Banas and Associates 
PLLC, Birmingham

Patrick A. Karbowski
McDonald Hopkins PLC, 
Bloomfield Hills

Moderator

John D. Gaber
Williams Williams 
Rattner & Plunkett PC, 
Birmingham


